


mission statement has come to define where the
NZIF is moving. The NZIF has taken lead roles
in providing a voice for professional forestry
where other organizations have stepped back. The
only forest policies in the country have been pro-
duced by the NZIF. The NZIF has taken the lead
role in assisting members of the Primary Produc-
tion Parliamentary Select Committee Inquiry into
Sustainable Forest Management to become famil-
iar with the forest industry, including the organi-
zation of field visits. The NZIF has been instru-
mental in developing and promoting forest valu-
ation standards for the industry. All of these ac-
tivities have been undertaken as an initiative of
the NZIF as a professional body. They are the
NZIF's collective results and in today's environ-
ment, an important contribution to forestry in
New Zealand.

This brings us to the issue of how the NZIF
fits into a national debate on environmental cer-
tification. Firstly, is there a role for an independ-
ent advocate for forestry? Look at most who are
involved in the certification process and their
presence is defined by something that they can
take from it (increased sales, stopping logging).
The NZIF stands out as being one of the only ones
(save perhaps the Government) where the logic

of their involvement is that they can provide in-
dependent expertise rather than standing to gain
or lose from the results. Secondly, is the stance
of the NZIF to advocate for a comprehensive
agreement on all types of forests a surprise? Take
into account the development and publication of
the Institute's forest policies, and discussions in
the Journal or the AGM about the NZIF and for-
estry, and it should be evident that for some time
now the Institute has been positioning itself as
an advocate for forestry in its widest sense.

The mechanics of the meeting in May and the
process that was required are unfortunate in that
they have made what the NZIF can contribute as
an organization become secondary to how the
organization can be made to fit a process. How-
ever, other than warning the NZIF that we might
have to make some changes to how we present
ourselves as a professional body, it does not ne-
gate the fact that there is a role for the NZIF as a
representative body for professional forestry.

More discussion on the issue of the NZIF and
the debate over environmental certification is
carried in the Letters and Comments sections of
this edition of the Journal.

Don't sell your forest

in the dark.

If you've got mature plantation trees
make sure you're getting the best prices.
Marketing your forest to a range of
buyers will return on average 15%*

more than selling to just one buyer.
Don't sell your trees without

consulting “woodmetrics ...
It's not worth the risk,

For further information,
please call us at:

0800 96 63 63

A Carter Holt Harvey Business

“woodmetrics

(* Based on independent research)

INCREASING YOUR RETURNS AND REDUCING YOUR RISKS !
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